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SELLER’S PACKET 

 
When it is time to move, you need someone who will advertise your home, show to 
prospective buyers, negotiate the purchase contract, arrange financing, oversee the 
inspections, manage all necessary paperwork, and supervise the closing. Chris can take 
care of everything you need, from start to close. 
 
Oftentimes buyers do not visualize living in your home the way you do. Chris Wooldridge 
of Chris Properties can make your home attractive to its ideal audience - which can help 
you get top dollar. Things like staging the home, making repairs or minor improvements, 
or even simply painting the walls can be the difference between a home resting on the 
market and one that is sold fast. 
 

 

 

 
 
  

 
 
CHRIS WOOLDRIDGE 
832-623-4268 
chris@chris-properties.com 

https://chris-properties.com/
mailto:chris@chris-properties.com
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ABOUT CHRIS WOOLDRIDGE 
 
In 2010, Chris enrolled in the Bauer Business School at The University of Houston with 
the intention of finding a clear path towards a new career in real estate. 
 

The son of a commercial broker in the Miami area, Chris grew up in the real estate 
business. After college, however, Chris chose sales, and distribution of commodity food 
items. 
 

Twenty years later, after achieving local, regional, and national leadership positions, Chris 
was ready to get back to his roots in real estate. 
 

A proud academic excellence award winner and MBA recipient from the University of 
Houston’s Bauer School of Business, Chris holds himself to the standard of “achieving 
excellence in advising real estate interests” for his residential and commercial clients. 
 

Away from work, Chris’ commitment to family and community are evidenced in past and 
present board positions with his neighborhood civic club, YMCA, church leadership 
council and community youth sports league. 
 

Married for over thirty years, with three children, Chris understands that value that great 
real estate investments can have on us personally and professionally. 
 

Chris is a life-long learner. Chris has invested many hours of continued education to 
provide my clients with the best service possible. 
 

Successes include: 
 

• Licensed Real Estate Broker 
• Successful Representation of Electronic HUD Bidding 
• Foreclosure Opportunities for Buyer-Clients 
• Continual Training of Changing State-wide Forms 
• 30 Hours in bi-annual accredited coursework to maintain real estate licensing 
• Purchase and Sale Agreement Revisions--ongoing 
• Living by the Code of Ethics 
• 1031 Exchange 
• Power of Analysis—Income Producing Properties 
• Current Issues in Real Estate 
• Financial Trends in Real Estate 
• Honors Graduate, Master of Business Administration, The University of Houston 

Bauer School of Business 
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HOW I WORK 
 
Chris Wooldridge of Chris Properties takes pride in creating long lasting relationships with 
clients. The utmost goal is to help sellers make wise Real Estate decisions, while taking 
care of all the details involved with marketing, showing, and selling their home. Chris 
encourages clients to be involved with creating the marketing plan most suited for their 
property. 
 
Chris offers clients the highest level of service by providing them an in-depth analysis of 
their needs, their wants, and of course what is realistic for them. He offers personal 
service and does not hand clients off to anyone. Communication is the key to success, 
working together as a team. 
 
Once Chris has completed the analysis, he then provides clients with ongoing research 
and information to keep them up to date with the ever-changing market. He never rushes 
clients into making decisions and lets them know from the beginning that this process 
may be quicker than they expected or take much longer than they expected. Either way, 
Chris is with them until they reach their goal. 
 
Once Chris has found a qualified buyer, agree on an offer and even close on the sale, 
that is when our true level of service shines through. Chris does not forget his clients after 
closing and will stay in touch with you for years to come, providing you with up-to-date 
Real Estate reports, articles, and information. If you are relocating outside of the Houston 
area, Chris Wooldridge of Chris Properties can assist you in finding a qualified agent in 
your new city through our nationwide network. 
 
 

The key to our success is your success.  

https://chris-properties.com/
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SERVICES FOR SELLERS 
 

WHEN IT COMES TIME TO SELL YOUR HOME you want the best price and the most 
favorable terms. There are countless marketing choices, along with legalities and details 
that go into a sale. When Chris Wooldridge of Chris Properties markets your property, 
you receive our customized approach, personalized just for you. Chris will support you in 
all facets of marketing, from preparing your house to sell, to print and internet advertising. 
Chris is a licensed, experienced professional with specialized skills. Here is a list of 
services Chris will provide for you during the selling process: 
 

• Conduct Initial Walk-Thru and Seller’s Goal Interview 

• Complete Market Analysis of home including current Market Trends 

• Customized Marketing and Communication Plans 

• Implement the Marketing Plan and Share Initial Showing Feedback 

• Screen and Interview Buyers 

• Arrange for Showing Appointments 

• Receive and Personally Present Offers 

• Assist with Negotiations 

• Review and Explain the Formal Sales Contract 

• Ensure Satisfaction of Contract Contingencies & Timelines 

• Coordinate Appraisal, Structural/Engineering Inspections 

• Oversee Mortgage Approval Process 

• Coordinate Signing Appointment and Attend with Clients 

• Coordinate Final Walk-Through Inspection 
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Tips for Getting Started 
 
The key to selling your home quickly and at the right price is in preparing it appropriately. 
Here are some tips to help you get started. 
 

 Give home a thorough cleaning 
 Oil door hinges, tighten doorknobs 
 Have carpets professionally cleaned, or replaced if damaged 
 Repair dripping faucets and leaky toilets 
 Replace all burned out light bulbs and clean all light fixtures 
 Repair defective light switches 
 Get rid of clutter both inside and out 
 Cut and edge grass 
 Trim hedges and weed gardens 
 Paint, fix or wash railings, steps, storm windows, screens, and doors 
 Clean out the gutters 
 Wash the windows 
 Tidy up the garage 
 Paint, wash and fix garage doors and windows 
 Touch up all interior paint 

 

Here are some helpful tips for showing your home 
 

 Keep pets out of the house. Either take them with you or keep them penned in the 
yard or garage. 

 Put away items in the yard like garden tools, bicycles, and toys. 
 Make sure your home is well lit. 
 Remove clutter from tables and shelves. Less clutter creates the illusion of a larger 

space. 
 Keep money, prescription drugs, and other valuables out of view. 
 Add a ground up lemon to the garbage disposal to give the kitchen a fresh smell. 
 Open shades and curtains to let in light. 
 Light a fire in the fireplace to create a comfortable ambiance. 
 Keep radios and TV off—although oftentimes soft music in the background is a 

nice touch. 
 

https://chris-properties.com/
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MARKETING PLAN 
 
It is Chris’ objective to have as many qualified buyers as possible exposed to your 
property until it is SOLD. Our marketing plan includes: 
 
On-line advertising 
The latest research shows that 99% of home buyers begin their search on-line. 
 Professional Photography 
 Featured Property on websites 
 On-line Virtual Tour 

Print advertising 
 Custom made, professionally designed full color flyers and marketing pieces 
 Full Color Photography 

In person & on-site 
 Full time access to your agent—including weekends and evenings 
 Broker’s Open & Agent Tour 
 Yard sign w/ flyer box 
 Coordinated showings 

During the sales transaction 
 Personally present all offers of sale to you (or by email if desired) 
 Negotiate terms of the offer on your behalf as you direct 
 Coordinate all aspects of the closing from ordering title to setting up your signing 

Appointment 
 

For the highest level of marketing call us today! 
 

https://chris-properties.com/


 
 

 
 
 

 

 Phone: 832-623-4268  
11111 Katy Freeway, Suite 910 chris-properties.com 
Houston, TX 77079 7 

SERVICE COVERAGE AREA 
 

 
 

 

Bay Area 
Bellaire 
Cy-Fair 
Fort Bend 
Heights 
Katy 
Kingwood 
Memorial 
Pearland 
Spring 
The Woodlands 

Houston and surrounding areas 

https://chris-properties.com/
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WHAT TO ASK OTHER AGENTS 
 

If you are talking to other Realtors, here are a few suggested questions you may want to 
ask to help you make your decision: 
 

1. How long have you been selling real estate in the Houston area? 
2. Do you specialize in any area or client type? 
3. Are you a full-time Realtor? 
4. How do you customize the selling process for your clients? 
5. What does your Marketing Plan look like? 
6. How do you keep your sellers informed during the process? 
7. How do you manage the details of your transactions? 

 

You Deserve the Best! 
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What happens when you receive 

an offer on your house? 
 

Most states have a very “buyer-friendly” contract process, meaning the buyer will have 
several opportunities to terminate the sale prior to closing. However, once the seller signs 
the contract, they typically do not have an opportunity to terminate the transaction.  
 
For this reason, it is critical that you clearly understand – and agree with – the final terms 
of the contract. It is my job as your listing agent to explain the terms of the contract and 
all the implications associated with those terms. I will help you plan and negotiate 
adjustments as needed. 
 
Once an offer is written, the buyer’s agent (also called the “selling agent”) will deliver this 
offer to your agent (the “listing agent”). Some selling agents prefer to present their offer 
in person; others will deliver it via email or fax. Regardless of how the offer is received, 
you and your listing agent need to review the contract. Typically, your time limit for 
response is anywhere from several hours to several days; your agent can advise you as 
to whether the allotted time is reasonable for your market. 
 
When reviewing the offer, some of the key points you will want to consider are: 

1. Purchase price 
2. Financing 

a. Down payment amount / percentage 
b. Type of loan (conventional, FHA, VA) 
c. Closing cost requests 

3. Inspection clauses 
a. Hazardous materials (asbestos, lead-based paint) 
b. House 
c. Sewer line 
d. Septic / drain field 
e. Well 

4. Title reviews 
5. Choice of escrow agent 
6. Closing date 

https://chris-properties.com/


 
 

 
 
 

 

 Phone: 832-623-4268  
11111 Katy Freeway, Suite 910 chris-properties.com 
Houston, TX 77079 10 

7. Buyer’s possession date 
 
As a seller, you have three options upon receipt of the offer. 

1. Accept the offer as written. 
2. Counter the offer on those terms and conditions which are not acceptable to 

you. 
3. Do not respond to the offer. 

 
Acceptance of the offer as written puts buyer and seller in a position of ―mutual 
acceptance and is the trigger for counting the days for the purposes of deadlines. 
 
A counteroffer from the seller to the buyer allows the buyer a specified period of time to 
accept the seller’s offer, after which point the offer expires with no contractual obligation 
on the part of either the buyer or the seller. Upon receipt of a counteroffer from the seller, 
a buyer has the same options as those available to the seller when reviewing the original 
offer – acceptance of the offer as written, a counteroffer to the other party, or a decision 
not to respond to the offer. The number of counteroffers made between buyer and seller 
are limited only by the interest of the parties to continue to negotiate toward an agreement. 
 
Not responding at all to an offer is always an option, although one not often seen. 
Typically, a lack of response indicates a feeling on the seller’s part that the offer is simply 
too low in price, or too unacceptable on some other term, to merit attention. 
 
Your agent should provide guidance as you review offers and can assist you in 
determining if the terms and conditions offered are appropriate for your marketplace. 
Ultimately, with your agent’s input, you will be able to determine the response to the buyer 
that will get your home sold on mutually agreeable terms. 
 
Once we have a mutually agreed-upon offer, I will provide you with a ―pending-to-close‖ 
calendar. This document will detail all the activities which need to occur between the time 
we accept the offer, and the time the buyers take possession of your home. It is an easy 
to reference, visual tool to help us all stay on track. 
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FREQUENTLY ASKED QUESTIONS 
 
Many sellers do not fully understand the sales process and the role of a real estate agent. 
Here are some of the most often asked questions agents receive from sellers. 
 
What is a “Listing Agreement”? 
A “Listing Agreement” is a document which lays out the contractual terms between the 
seller and the agent who will be listing the property. 
 
Who pays the real estate agents? 
Traditionally, the seller pays the commissions for both the buyer’s and seller’s agents. 
This fee is negotiable. 
 
The real estate agent fee is a percentage of the sale price. The specific amount depends 
on how much your home sells for, but it is commonly 6% of the sale price. For example, 
if the home sells for $500,000, the real estate agent fees of 6% would be $30,000. The 
fee is split between the buyer’s agent and the seller’s agent (3% is paid to the buyer’s 
agent, and the other 3% is used to market your house). It is a separate contract between 
the brokers and not something the buyer gets to negotiate as part of the offer (hold your 
negotiating for the closing costs). 
 
What is a “dual agent,” and do you practice dual agency? 
“Dual agency” refers to the practice of a single agent representing both the buyer and the 
seller during the real estate transaction. When an agent acts in a dual capacity, they owe 
the same fiduciary responsibility to both parties. Most states have a required brochure or 
pamphlet which details the responsibilities of buyer’s agents, seller’s agents, and dual 
agents. Sellers considering the use of a dual agent should pay particular attention to the 
difference in responsibilities when an agent acts as a representative of both the buyer 
and the seller. 
 
When an experienced, competent agent undertakes the responsibility of acting a dual 
agent, the agent no longer acts as an ―advocate‖ for one party or the other. Rather, the 
agent becomes more of a mediator. In theory, because the agent knows the details of 
each party’s bottom line, the agent can negotiate a solution that will please both parties. 
 
What type of information will my agent need from me? 
To do the best job for you, your agent will need the best information you can provide. This 
would include such things as: 
 your financial goals regarding the sale of your home 
 willingness to listen to your agent’s advice 

https://chris-properties.com/
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 flexibility in accepting terms and conditions 
 preferred timing for a sale 
 disclosure as to any defects the property may have 
 details about the positive aspects of the home 

 
How does an agent figure out the asking price? 
Your agent will do what is called a Current Market Analysis or CMA on your home. This 
typically includes an evaluation of recently sold homes in your neighborhood that share 
similar attributes to your home. It should also include information specific to the market 
trends in your area. 
 
How will an agent market my home? 
Every Realtor has their own unique style for marketing a home. You should ask your 
agent for specific examples on what their marketing plan will look like. 
 
Can’t I just sell my house by myself? 
Of course. Historically, many sellers sold as For Sale by Owners (FSBOs). Back in the 
day, buyers would get in their cars and drive around for hours on end to locate a property. 
With the advent of the internet, Multiple Listing Services (MLS) are the ultimate source of 
property information. However, MLS sites are available only to the real estate agents who 
subscribe to them. Having your home listed by a real estate agent vastly increases your 
visibility in the marketplace. According to the National Association of Realtors, homes 
sold by owner sold at an average of 16% less than those listed with a realtor. 
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THANK YOU! 
 
Thank you for taking the time to preview our qualifications and resumes. This information 
package was prepared for you to answer any questions you may have and to prevent any 
future misunderstandings between clients and Chris Wooldridge of Chris Properties. 
 
Chris looks forward to working with you soon and feel certain that you will be happy with  
Chris Properties. 
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